
1 2 3 4 5 6 7 8

9-10 AM 10-11 AM 11-12 AM 12-1 PM 1-2 PM 2-3 PM 3-4 PM 4-5 PM

Mon IAPM-L(SG-5) IAPM-L(SG-5)
BAV-L(SS-5)/QM-

T(SG-PC9)
QM-L(SG-5) CB-L (NP-5) LAB-L(DG-5) LAB-L(DG-5) PS-L(DG-5)

Tues QM-L(SG-5) QM-L(SG-5) BAV-L(SS-5) LAB-L(DG-5) PS-L(DG-5)

Wed BAV-L(SS-5) CB-L (NP-5) QM-L(SG-5) CB-L (NP-5) PS-L(DG-5) PS-L(DG-5) IAPM-T(SG-5)

Thurs BAV-L(SS-5) CB-L (NP-5) QM-L(SG-5) IAPM-L(SG-5) LAB-L(DG-5) LAB-L(DG-5)
Mentor-

Mentee session

Mentor-
Mentee 
session

Fri PS-L(DG-5) CB-L (DG-5) BAV-L(SS-5) BAV-T(SS-5) IAPM-L(SG-5) IAPM-L(SG-5)

DG- Deepti Gupta
SG- Siddharth Gupta

L LECTURE Format:
T TUTORIAL PS-L(DG-5)
P PRACTICAL

RAM LAL ANAND COLLEGE
Department of bms

Semester-V                                                                                          w.e.f. 26 August, 2022
Days/  
Time

Teachers: Subjects:
SS- Srijana Singh
NP- Neera Pal

Paper Name-L/T/P(Teacher's Name-Room No.)
Personal Selling, Lecture by Dr.Deepti Gupta in Room No. 5

CB-Consumer Behaviour
QTM- Quantitative Techniques for Management
LAB- Legal Aspects of Business

IAPM-Investment Analysis & Portfolio Mgmt
PS-Personal Selling


